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TEN CONTRACT PRINCIPLES EVERY REALTOR
®
 SHOULD KNOW 

 
 

1. A seller who receives an offer can accept, reject, counter or do nothing.  A seller with 
multiple offers is not required to consider them in any particular order, or treat all of the 
offers “fairly.” 

2. An offer to purchase real estate cannot be accepted orally.  An acceptance requires a 
signature and delivery of the signed acceptance. 

3. Delivery of acceptance can be to the buyer or to the buyer’s agent.  Whether delivery of 
the seller’s acceptance to the cooperating agent is sufficient depends on who that 
cooperating agent represents. 

4. While offers and acceptances relating to the purchase of real estate must be in writing, an 
offer can be revoked orally.   

5. Generally, an offer or counteroffer can be revoked at any time before it is accepted.  This 
is true even if the offer contains a stated expiration date.    An exception to this rule is if 
consideration is given as with an option contract. 

6. A buyer cannot simultaneously accept and materially change a seller’s counteroffer.  Any 
alteration which changes the obligations of a party in any respect is “material.” 

7. Once an offer is countered, it has been rejected.  A seller who has countered a buyer’s 
offer cannot go back and “accept” the buyer’s offer as originally proposed. 

8. The fact that the buyer proposes an amendment to a binding purchase contract does not 
free seller of his obligations under the existing contract. 

9. In the case of a conflict between the preprinted provisions of a purchase agreement and 
the handwritten provisions, the handwritten provisions govern. 

10. Almost all of these general contract principles can be changed by the agreement of the 
parties via the written terms of the contract itself. 

 

Attached to this summary is a brochure explaining some of these contract principles that has 

been prepared especially for buyers who find themselves in a multiple offer situation. 
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