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say yes to success.

Spend more time closing leads
than chasing them.

Power your entire real estate business with our all-in-one,
myWeichert® powered by kvCORE platform.
Custom, branded website creates an online destination for
your personal brand.
Al driven, marketing automation & mobile CRM help turn
prospects into customers.
Easy-to-use lead gen tools to generate your own leads.
Saves time and helps you be more productive.
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PRESIDENT'S REPORT

Spring is just around the corner! As we approach the end
of the first quarter of 2021, many are looking forward
to a fuller reopening of our economy and increased
stability in our various business sectors to support it.
Of course, the continued emergence of meaningful
treatments and vaccines for Covid-19 are a key piece
to this puzzle. But a vibrant housing market remains a
significant part of carrying that optimism for our future
forward. As Realtors®, we never shy away from the role
and responsibility that we undertake in support of our
industry, our economy, our community and the best
interests of our clients. In short, we are an integral part
of this springtime hope and renewal. As such, we must
prepare, seek out learning opportunities and set goals
that best position us as THE professional resource for
buyers and sellers entering the housing marketplace.
Goal setting and education, whether in a sales meet-
ing or as a piece of your own personal and professional
journey, are huge drivers for how we all make a living
and feed our families. However, if you broaden your view
to the community level, every transaction in which we
are involved has a tangible and economic impact on the
communities we serve. Consider the powerful statistic
that a single transaction generates nearly $64,000.00
of additional economic impact into our economy.
NAR conducted a study in 2019 that concluded that
the real estate industry accounted for $87.8 billion or
16.2% of the gross state product in 2019. This type of
impact raises the stakes for our profession. There is no
standing on ceremony or resting on laurels, we must
constantly remind ourselves of the role we play. We must
continue to get the job done — and to do the job right.

As Realtors® WE NEVER SHY AWAY from the role
and responsibility that we undertake in support of

BY E'TOILE L. LIBBETT

To do the job right, we must continue to set ourselves
apart. Covid-19 has taught us many valuable and sober-
ing lessons. It has certainly shown that our clients need
the kind of care and detail only a well-prepared profes-
sional can offer. Being prepared for the unanticipated
can be a very daunting task. That is where the power
of association comes in. Look to your associations as
unique resource libraries. NAR and MR are consistently
preparing educational materials and releasing profes-
sional development tools to our membership. Dig in
and avail yourself of the important value proposition
that our volunteer leaders and staff work hard to fulfill.

Those of you that virtually attended our Achieve
Leadership Conference in late January received some
great substance on leadership best practices and the neces-
sity of fostering a culture of fair housing compliance in
our respective brokerages. You were also asked to carry
that information forward to your networks. Whether it’s
utilizing NAR’s Fairhaven fair housing simulation, ham-
mering consistency with the Michigan Realtors® Fair
Housing Checklist or fine tuning a social media policy to
stay on the right side of the law, the resources are there for
your full engagement. Your clients deserve it. Your broker-
age deserves it. Your growth as professionals demands it. If
you are reading this and wondering where to look, please
contact Michigan Realtors® today to get connected.

A big part of professional life is reinforcing the knowl-
edge that we gain. It’s not good enough to read a book and
recall the general plot details months later. As Realtors®,
we should learn and seek out knowledge because one day
we may have to be the teacher. We have such a tremen-
dous opportunity that goes hand-in-hand with our many
responsibilities as a Realtor®. May we always respect that
fact and arrive at the moment prepared. As
George Mumford, the acclaimed sports
& performance psychologist once said in
reference to Michael Jordan, “respond from
the center of the hurricane, rather than
reacting from the chaos of the storm.” Tap

into your potential and AIM HIGH! e

OUR INDUSTRY, OUR ECONOMY, OUR COMMUNITY
AND THE BEST INTERESTS OF OUR CLIENTS.
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CAPITOL REPORT

Untitled

(An article about mobile homes)

Anyone that has dealt with a mobile home on an
individual parcel knows that the sales process is rarely
easy. It’s made even more difficult if the deal requires

an Affidavit of Affixture, and another level of complex-
ity if the title to the mobile is missing or not on record
with Michigan’s Secretary of State. For almost 20 years,
Michigan has offered a process, albeit not an easy

one, for retitling mobile homes in order to obtain an
Affidavit of Affixture. This past July, the Secretary of
State’s office issued internal guidance that is adding a
level of difficulty to buying and selling mobile homes on
individual parcels. This new process adds time and money
and is holding up deals across the state. The Michigan
Realtors® Public Policy Committee is making it a prior-
ity to tackle this early on in this legislative session.

For those of you unfamiliar with these mobile home
deals, I am not talking about homes that exist within your
traditional park community. These homes are located
on individually titled parcels and are many times found
on foundations with utilities, septic fields, decks, or
full-on additions. Unless you got in the crawl space to
see the chassis, you probably wouldn’t recognize them
as a mobile home at all. Regardless of how built-out it
is, a mobile home is personal property with a Vehicle
Identification Number and a title. When selling these
properties, lenders require an Affidavit of Affixture,
meaning that the sale requires the title to the mobile
home to be combined with the title to the real property.

Many of these mobile homes do not have their original
titles on record with the Michigan Secretary of State’s
(SOS) office, so when the Affidavit of Affixture process
became law some 20 years ago, it allowed for retitling of
mobile homes under Section 30a of the Mobile Home
Commission Act. This section allowed the person seeking
title to use a surety bond to indemnify the department,
or any interest holder of the mobile home, against any
expenses or losses. The surety bond process soon became
the most commonly used method for securing title to
allow the sale to go through. Then the process got 2020'd.

Last year, a lawsuit was filed against the SOS by owners
of a mobile home located in a mobile home park/com-
munity. Mobile homes in communities remain separately
titled as personal property and the lot in the park is often
leased from the park owner. The lawsuit alleged that the

homeowner’s right to due process had been violated when
the park owner used the surety bond process to retitle the
home that they deemed “abandoned.” In other words, the
park owner took possession of the mobile home through
the surety bond process without any notice to the owner
of the home. It was on the filing of this lawsuit (not

a court decision) that the SOS reversed course on the
surety bond process and issued guidance to their branches
that court orders would be required instead of surety
bonds. Under the guidance, the court order requirement
also applies to mobile homes on individual parcels.

Upon issuance of the new guidance, Michigan
Realtors® staff reached out to the SOS office to discuss
setting up two separate processes; one for homes located
within a park, the other for homes located on individual
parcels. Despite best efforts, the SOS legal team remains
entrenched in their guidance that the surety bond process
no longer applies. Even their explanation of the court or-
der process on their website fails to recognize that mobile
homes exist outside of parks and communities. This new
guidance is now holding up deals across the state, and
for those that have gone through the court order process,
taking months to complete at costs north of $2000.

Legislation was introduced during the waning
weeks of last year’s legislative session to establish a
new process for mobile home park owners to retake
abandoned homes. Michigan Realtors® worked with
the Michigan Manufactured Housing Campground and
RV Association to include language in the proposal to
clarify that the surety bond process under Section 30a
still applies to homes located outside of a park/com-
munity, clearly defining a separate process for securing
titles on mobile homes located on individual parcels.
Unfortunately, the legislative clock ran out last year
before the bills could make their way to the Governor’s
desk and will have to be reintroduced this year.

Michigan Realtors® remains committed to resolv-
ing this issue quickly. Given the reluctance of the SOS
to acknowledge that there are two distinctly separate
scenarios for which a new title is needed, the fastest route
remains through the legislature. In the meantime, we have
identified a few law firms across the state that can handle
the court order process. If you are in need a court order to
resolve a transaction, please feel free to reach out to us.
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ANEW TWIST IN THE FIGHT TO PROTECT
SHORT-TERM RENTALS

For those of you familiar with this column, you've read
a fair amount about protecting short-term rental rights
around our great state. As we hit the ground run-

ning this legislative session, the need for short-term
rental protections has never been more pressing.

As a literal case in point, the Michigan Realtors® Legal
Action Committee recently approved involvement in a
short-term rental case arising out of St. Clair Shores. The
case directly addresses the issue that Michigan Realtors®
has raised over and over — the reinterpretation of existing
ordinances to prohibit long-accepted activity. The dif-
ference is that the property owner in this particular case
faces a criminal conviction for their short-term rental.
Although the courts have not yet fully recognized the
need for a meaningful definition of “short-term rental” as
a permitted residential use, the Legal Action Committee
felt that they may recognize the gravity of the issues
involved when criminal charges weigh in the balance.

This case really is an example of unfair local control.
Instead of seeking out a balance that respects the private
property rights of all owners, they seek to reinterpret
existing ordinances to prohibit practices that have a
longstanding tradition in Michigan. We will certainly
update you on the progress of this case. While the case
is pending, we will continue to work hard with lawmak-
ers and stakeholders to protect vacation-rental rights
and look towards reasonable regulation. We believe
the first step in this process is to amend the Michigan
Zoning Enabling Act to define “short-term rental” as a
residential use, permitted in all residential zones. This
approach certainly doesn’t absolve property owners from
responsible rental practices, but it does provide consis-
tency and shines the light on fair and uniform regulation
through existing enforcement tools to address nuisances
like noise, over-occupancy, parking issues and trash. We
look forward to an extremely busy legislative season.

Please follow along for breaking news through our social
media and E-news publications. Additionally, be the first
to receive legislative Call for Action alerts on your mobile

device by texting the word “REALTOR” to 30644. o
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There are many steps to the

home construction process and
GreenStone’s financing is designed
to support them all. We custom
build each loan, offering both
do-it-yourself and fully-contracted
options. Contact your local branch
to discover how we can frame-up
a loan for your clients today!

800-444-3276

K

» GreenStone”

FARM CREDIT SERVICES

www.greenstonefcs.com
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The 2021 publication of the

Michigan Realtors® Legal Hotline Companion!

The Legal Hotline Companion was created as a comprehensive resource to address common legal questions that

Realtors® face in their day-to-day business. This publication consists of questions, posed by Realtor®

members, and answers provided by your Legal Hotline attorneys.
On behalf of your Michigan Realtors® Legal Team, we're pleased to offer readers a first look at some of the

FAQ’s featured in this year’s edition. The full the 2021 Lega/ Hotline Companion will be available this spring.
As always, we thank you for taking an active role in your legal education. We think you'll find

this year’s publication to be a valuable resource in navigating your industry questions.

If property is owned by an LLC,
who can sign the purchase
agreement on behalf of the LLC?

There is no law as to who can
sign on behalf of any LLC.
Authorization depends on what
the particular LLC’s operating
agreement says. Some LLCs
have an appointed manager and
some are managed by majority
vote of the members. Often the
sale of property is treated as an
extraordinary event requiring
the consent of more than a
majority of the members.

My seller received an offer with
an escalation clause. The highest
offer that the seller received was
contingent upon the sale of the
buyer’s home. Does that type of
offer trigger an escalation clause,
or must it be disregarded because
of the home sale contingency?

An offer with a home sale
contingency would not be
disregarded unless there is
language in the escalation clause
that says so. Buyer’s agents
should be careful when drafting
escalation clauses if they want

to exclude certain types of offers
(or adjust for seller concessions).
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My buyer’s lender has selected

an appraiser who I believe is
geographically incompetent. I am
afraid the home won’t appraise and
my client’s loan will be denied.
Can I ask my client’s lender to
select another appraiser who is
more familiar with the area?

NO. Federal law prohibits real
estate licensees from being
involved in the selection of an
appraiser for any transaction
in which the licensee will
receive a commission.

The purchase agreement says that
if my buyer clients are turned
down for a mortgage, my buyers
are entitled to their earnest money
deposit back. That is exactly what
happened, but the seller objected
so my broker won't release the
earnest money deposit. Why isn’t
the contract enforced as written?

The purchase agreement is

to be enforced as written, but
the law says that in the event
of a dispute, a court, not a real
estate licensee, is responsible
for interpreting the contract.

Tam alicensed agent, and I will
be out of town for one week on
vacation. One of my buyers wants
to see a home while I'm out of
town. Would it be legal for my
unlicensed assistant to arrange to
accompany my buyer-client on a
tour of the home? My assistant
would not write an offer or even
attempt to answer any questions
about the home during the showing.

NO. Historically, DLARA
has taken the position

that only licensed agents
can show property.

I represented the buyer in a
transaction that did not close
because the seller defaulted. I
clearly produced a ready, willing
and able buyer. Can I collect a
commission from the seller?

NO. You did not have a
contract with the seller. Your
contract was with the listing
broker through the MLS.
Under MLS rules (and the
Code of Ethics and Arbitration
Manual), a cooperating broker
has no right to a commission

if the transaction does not
close for whatever reason.



I am representing a buyer that
entered into a purchase agreement
to buy a house being sold by the
trustee of an estate. During our
inspection, we discovered that the
house had a termite infestation.
When we asked the seller about it,
we discovered that the seller had
learned of possible infestation from
a previous buyer who terminated
their contract. Was the trustee
seller required to disclose the
existence even though exempt
from the Seller Disclosure Act?

NOT NECESSARILY.
While sellers may choose to
disclose known defects, in
Michigan, sellers generally
have no legal duty to volunteer
information about a home other
than the requirements imposed
by the Seller Disclosure Act.
(Sellers may not deliberately
conceal known defects or

make statements about the
condition of a home that are
incomplete or misleading.)

An agent licensed in the state of
California referred a buyer to me.
Can I pay that agent a referral fee?

YES. A Michigan broker can
pay an out of state agent a
referral fee provided the out of
state agent does not represent
either the buyer or sellerin a
Michigan real estate transaction.

I am a commercial broker. Are the
Occupational Code’s advertising
requirements applicable to the
sale of commercial property?

YES. The law is applicable

to any advertisement to buy,
sell, exchange, rent, lease or
mortgage real property or

a business opportunity by a

real estate broker. There is

no exception for commercial
property or commercial brokers.

Help your clients
into ahome?
We have our ways.

We’ve got home loans, and generous down
payment help, too. Qualified buyers can
combine our Down Payment Assistance loan
of up to $7,500 with our Conventional,
Rural Development, or FHA loan.

Complete info at
Michigan.gov/Homeownership.

é Equal Housing Employer/Lender @

1.844.984.HOME (4663)

Terms and conditions apply. Find out more at Michigan.gov/Homeownership

My buyer put in an offer on a home.
The listing agent texted me and
told me that the price offered was
so low that the seller was not going
to counter. The listing agent and 1
exchanged text messages back and
forth while consulting verbally with
our respective clients. Eventually,
we agreed on a price. The listing
agent’s last text to me was “Looks
like we have a deal.” Now I am

told that the sellers have accepted
another offer. Can they do that?

YES. In order to have a binding
agreement for the sale of real
estate, there must be a written
agreement signed by the parties
—1in this case, the buyer and
seller. Conversations between
the agents via phone/text/email
can move the negotiations
forward quickly but you must
always keep in mind that these
are preliminary discussions
that are not binding. @

smVISHDA
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SELLER'S DISCLOSURE
STATEMENTS

‘@L& e

What if a seller (who is not exempt) refuses to provide a seller’s
disclosure statement or provides a seller’s disclosure statement that is
only partially completed? There is no mechanism by which a buyer or
a buyer’s agent can force a seller to complete a seller’s disclosure state-
ment. Under the Seller Disclosure Act, if a seller’s disclosure statement
has not been provided, the buyer’s sole remedy is to choose not to go
through with the sale of the home. And this option is available right up
until closing. But what if the seller provides a seller’s disclosure state-
ment, but only answers half of the questions? There is an argument (but
no definitive law) that by providing only a partially completed form, the
seller has not complied with the statute and that therefore that buyer
can terminate the purchase contract at any point up until closing.

Once the closing occurs, does the buyer have any remedy if, for
example, the basement leaks but the seller had not answered that
particular question on the seller’s disclosure statement? The law in
Michigan is clear that such a buyer could bring an action for silent
fraud. A person is liable for silent fraud if she fails to disclose some-
thing that she had a legal duty to disclose. The Seller Disclosure
Act creates that legal duty. Unless a seller is exempt under the Seller
Disclosure Act, the seller has a duty to answer all of the questions
on the seller’s disclosure statement. A seller cannot avoid liability
by choosing not to answer a particular question or questions.

The fact that the sellers have never lived in the home does not
relieve them of the obligation to answer the questions on the
seller’s disclosure statement. Often, such sellers do not answer any
specific questions but simply indicate on the form that they have
never lived in the home. Of course, just because the sellers have
never lived in the home does not necessarily mean that they know
nothing about the condition of the home. In fact, it would seem to
be a rare instance in which a non-occupant owner would have no
knowledge as to the answers to any of the questions on the seller’s
disclosure statement. A landlord who has never lived in a home,
for example, is nonetheless likely to know quite a bit about the
condition of the home. If the basement leaks and the landlord-seller
knew about the leak, he will be liable for silent fraud if he failed to
answer that specific question on the seller’s disclosure statement.

A seller is required to answer all of the questions on the
seller’s disclosure statement honestly. But once the seller does
that, it is generally the case that the burden is then on the
buyer to investigate further. Michigan courts have not been
very receptive to buyers’ lawsuits over defects that had, in
fact, been disclosed on the seller’s disclosure statement.

In one recent case, for example, the buyers had sued the sellers



when they discovered a number of defects after closing, includ-

ing water damage and significant improperly-done repair work. It
was subsequently discovered that there had been a fire in the home
several years before it had been sold. While the sellers had not spe-
cifically mentioned that fire in their seller’s disclosure statement,
they had answered the following question in the affirmative:

Are you aware of any of the following:
Major damage to the property from fire, wind, floods or landslides
unknown____ yes_X__  no_

Since the sellers had answered this question truthfully, the
Michigan Court of Appeals held that it had then become
the responsibility of the buyers to inspect the property to
determine the nature and extent of the damage.

It should be pointed out that, in this case, the sellers had not provided
any response to the form’s request for an explanation if the answer to
any of the itemized questions was “yes.” In fact, as noted by the court,
the explanatory statements following this line item had been “whited
out.” Under similar circumstances, a Texas court recently held that the
seller was required to provide an explanation after indicating “yes” to
a question regarding “previous flooding into the structure.” The Texas
court’s view was not only that an explanation was required, but also
that such explanation must be complete. It would seem unlikely that
a Michigan court would reach the same conclusion. The language in
the Michigan statutory form does not indicate that the explanations
are mandatory. Moreover, “explanations” are generally viewed not as
questions that must be answered but as an opportunity for the seller
to explain why the defect should not be viewed as a deal-breaker.

Michigan courts have frequently been called upon to determine
whether a seller’s explanation as to a defect was fraudulent. Even an
explanation that is true on its face may be fraudulent. In a case decided
last fall, for example, the sellers had written “New Roof Sept. 2010 — had
previous leak” on the seller’s disclosure statement. As pointed out by the
court, “this language could reasonably be viewed as suggesting that there
was only a single previous leak and the leak was remedied by the installa-
tion of a new roof in 2010.” In actuality, there had been numerous leaks
over many years. Moreover, the seller had admitted in her deposition
that she knew the roof replacement had nothing to do with the water
intrusion problem. The Court of Appeals found that the statement about
the new roof, while technically true, was in fact, a misrepresentation.

To summarize, a seller cannot avoid liability by “skipping” a ques-
tion on the seller’s disclosure statement. If the sellers know their
basement leaks, the sellers will have committed fraud if they say
the basement does not leak. They will also have committed fraud
if they say they do not know whether the basement leaks or do not
answer the question at all. On the other hand, buyers should be
advised to review the seller’s disclosure statement very carefully
and to investigate even the most casually mentioned disclosures.

Buyers need to understand that once a disclosure has been made, as
a general rule, unless the explanation is viewed to be intentionally
misleading, the burden falls on the buyer to investigate further.

From the Realtors®” perspective, whether representing the seller or the
buyer, they should make sure their clients understand the significance of
the seller’s disclosure statement. Sellers should be encouraged to take as
much time as they need to complete the form. Buyers should be advised
to review the form carefully and to follow up on any questions or con-
cerns they may have. Finally, Realtors® should never allow themselves
to be part of the decision-making process as to any alleged defect.

There is
NO MECHANISM
by which a buyer or a
buyer’s agent
CAN FORCE A SELLER
to complete a seller’s
disclosure statement.
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Greater Metropolitan

Jason Heilig
(Greater Metropalitan

Rodney Martin

America's Preferred Home Warranty

Kim Pontius
Aspire North

Carrie Vos
(Greater Regional Alliance

Maureen Culp
0 Michigan

Andrew Boehm

West Michigan Lakeshore

Shawn Huston
Nonderland

-
b

Alex Milshteyn

Ann Arbor Area

Rick Reardon

Jackson Area

u : L .
Kathleen Wilson
Greater Metropolitan

s

Nathan Boji
(Great 0po

Lisa Moore

Southeastern Border

Tom Renkert
Ann Arbor Area

Brian Yaldoo

(Greater Metropolitan

Heather Davis
chigan Lakeshore

nings
ropolitan

litan

Mark Brace

Greater Regional Alliance

Eric Dean
(Greater Lansing

Tammy Kerr
West Michigan Lakeshore

AlMorehart
Battle Creek Area

Frank Rhames
Lenawee

JerryYatooma

Greater Metropolitan

Brenda Brosnan

Greater

Ashley Dietch

Greater Regional Alliance

e

Roger Kopernik
Water Wonderland

Jason Rice
West Michigan Lakeshore

L
Jeff Young

Realtors® Property Resource

Antrim Charlevoix Kalkaska We

é

Molly Buttleman

Aspire North

Randy Caltrider

America's Preferred Home Warranty

\
}

Debbie Floor

Southwestern Michigan

Sandi Gentry

West Michigan Lakeshore

i\
Constance LaBarge Thomas
Greater Metropolitan

Caron Koteles Riha
Greater Metropolitan

Mark Oegema

chigan Lakeshore

Pat 0'Brien

Tom Rich

Stacey Ruwe
Greater Regional Alliance W

chigan Lakeshore

Rich Adgate

West Centra

Linda Andrews
Southeastern Border

Tammy Anders
Southwestern Michigan

JoeAlbring
. P

Sout

Michelle Brant
Michigan Realtors®

Patricia Boyd

Southeastern Border

Judy Brasseur
Greater Regional Alliance
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Ryan Amt

Southwestern Michigan

BJ Brick

Aspire North

B

Angela Averill

Greater Lansing

Jack Brown
Ann Arbor Area

Robbin Barnes
Greater Metropolitan

Jeannette Brownso

West Michigan

n
e

Nicole Bartolomucci
Livingston

Todd Buckley

Livingston

KellyBila

East Central

Paul Bunce

Karin Buda
Southwestern Michigan

Greater Regional Alliance

Scott Bohlen

Livingston

Lisa Bohlen
Livingston

Jeff Burke Kathy Byerly

Greater Lansing Jackson Area



TERLIN 020 Trustees

Sarah Cameron ke Childress Deanna Coleman Carolyn Collins Jason Copeman William Cosgrove James Courtney Thomas Cronkright Andrea Crossman

Greater Metropolitan al Alliance Southeastern Border Aspire North Upper Peninsula Commercial Board Greater Metropolitan SunTitle Agency West Michigan Lakeshore

Meagan Luce
Aspire North

Vce-Chir

Suzzette Deaux

Greater Kalamazoo

Matt Dakoske David Dalfino Lisa Damron
Aspire North Greater Metropolitan Battle Creek Area

Renee DeKroub Amanda Delong Chad DeVille

ivingston Greater Regional Alliance Aspire North

Adam Paarlberg

Greater Regional Alliance

James Dewlin Sue Dickinson John Dinehart Madeline Dishon Matt Diskin Kristine Dozeman Kimberly Dunham Tammy Dykema Ron Ellison
Livingston I Greater Lansing (Greater Regional Alliance North Oakland County North Oakland County Greater Regional Alliance G’E‘ETEY;WE\“Q t':rfr,tfryh\?mam Jackson Area TOdd BUCkIey
Livingston County
Chris Dean
Greater Lansing
: James Dewling
y | E Livingston County
JimFase Steve Fase Laura Featherston Patrick Feldpausch Jim Fett Andrea Fitzgerald Jeffrey Fletcher Aaron Fox Joshua Frazee i
Greater Regional Alliance East (entra Greater Regional Alliance Greater Lansing West Michigan Lakeshore Dearborn Area Ann Arbor Area Greater Lansing Southwestern Michigan Andrea Fltzgerald
Dearborn Area
Barb Hampton
Eastern Upper Penninsula

Charlie Hoats
Commercial Alliance

Terry Frewen Anne Gain Scott Galloway Marie Gamber JeaneeGilson Jamie Grace Beth Graham Warren Greenwood Daniel Jaqua
Greater Lansing Southwestern Michigan Greater Metropolitan Southeastern Border Lenawee Aspire North Greater Lansing Greater Metropolitan Grea olitan ; K‘
reater Kalamazoo
‘ Ben Latocki
Jackson Area
IS ) Alex Milshteyn
| =N a Ann Arbor Area
Carol Griffith Scott Griffith Harry Griffith Lori Grysen George Guyott Debra Hall (rystal Halstead Brandon Hamilton Barh Hampton j|m Parsons
Livingston ivingston Livingston (Greater Regional Alliance Greater Regional Alliance Aspire North West Michigan Lakeshore Greater Regional Alliance Eastern Upper Peninsula

Central Michigan
Beth Pressler

Grosse Pointe
Mary Rockwell
} : s 1 1 J ! A Northeastern Michigan
EdHansen Shannon Harner Janis Havice Robin Heath Claudia Hernandez Tracey Hernly Matt Hodges Cathy Hoppough Natalie Rowe
Greater Regional Alliance S0 n Border (reat 0 Southeastern Border ¢ polita (Greater Metropolitan Greater Lansing Aspire North Greater Regional Alliance
Greater Kalamazoo

Tony Schippa

Greater Metropolitan

Linda Shephard

Saginaw
Kate Houseman Wendy Huston Kamie Jakeway Luke Jeffries Alex Jeffries Stephanie Jones Steve Stockton
Greater Regional Alliance Water Wonderland Greater Regional Alliance Southwestern Michigan Southwestern Michigan Upper Peninsula North Oak\and (oumy

Rachael Veldkamp

Greater Regional Alliance

Shari Veldman
Association Executives Council

 Nicole Kayser Kris Keegstra Chris Kemp DonKing Douglas Klaasen David Klaft Brian Klingel Aris Knitter Laurie Koelling Debbie Zalewski

chigan Lakeshore (Greater Regional Alliance Greater Metropolitan Greater Regional Alliance West Michigan Lakeshore Grosse Pointe ichigan Lakeshore West Michigan Lakeshore Greater Lansing G .
’ ’ ’ ’ ’ ’ reater Metropolitan
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Tom Kotzian Dennis Kozak Brooke Krebill Dean Kreps Kim LaForet Michael Lamb Jack Lane Ben Latocki Patty Lauten James Littlepage Tom Long Rick Loose
North Oakland County Greater Metropolitan Greater Regional Alliance West Michigan Lakeshore Greater Lansing Greater Regional Alliance Aspire North Jackson Area Southwestern Michigan Greater Metropolitan Southeastern Border Midland

Jane Lowell Robert Mack Murdo MacLeod Shana Maitland Rachel Major Renee Malburg Megan Malczewski Lana Mangiapane Jim Manna Leanne Marlow Cindy Maurer Josh May
Greater Metropolitan Commercial Board Livingston etropolitan Greater Regional Alliance Mason Oceana Manistee Commercial Board Greater Metropolitan Greater Metropolitan Eastern Upper Peninsula West Michigan Lakeshore Greater Regional Alliance

Kristine McCarty Marianne McCreary Shane McKenzie Heather McLaughlin Doug Meteyer Greg Miller Marsha Minervini Bryant Mitchell Rob Moen Greg Morris Gary Naeyaert Ingrid Nelson
East Central Livingston Livingston Midland Aspire North Greater Kalamazoo Aspire North Greater Regional Alliance East Centra Northeastern Greater Lansing Greater Regional Alliance
.
Bernadette Nomura Bob Novosad Adam Oberski Justin Oliver Judith Owens Brian Ozbun Adam Paarlberg Tom Paarlberg Michele Papatheodore Linda Pell Rebecca Perkins Walter Perschbacher
Greater Regional Alliance Greater Regional Aliance Greater Metropolitan Greater Metropolitan Upper Peninsula Greater Lansing Greater Regional Alliance Greater Regional Alliance East Central Greater Regional Alliance West Michigan Lakeshore Greater Regional Aliznce

Y i 'l =
Lars Petzke Carl Phalin Ann Porter Tanya Powell-May Beth Pressler Louis Price Jenifer Rachel Willie Ray EricRaymo Julie Rietberg Nicole Rinks Matt Robertson
Southwestern Michigan Greater Kalamazoo Aspire North Greater Regional Alliance Grosse Painte Southwestern Michigan North Oakland County East Central Greater Metropolitan Greater Regional Alliance Greater Regional Alliance Greater Lansing

JohnRockey Lisa Rossi-Brett Julie Rossio Mike Rundhaug Dave Ruwe Kim Ryan Wendy Ryder Bob Schautz David Scheid Tom Schindler Tony Schippa Laura Schlecte

Jackson Area Aspire North Greater Regional Alliance Greater Regional Alliance West Michigan Lakeshore West Michigan Lakeshore West Michigan Lakeshore Greater Regional Alliance Greater Regional Alliance Jackson Area Greater Metropolitan Jackson Area

Shelley Schoenherr Jasen Schrock Ryan Servatius Kristine Shacklette Sue Shangle Brit Shearer Linda Shephard Theresa Shrader Abby Sierzputowski Stan Sikkenga Brooke Sines Suzanne Sloan
Greater Metropolitan Century 21 Affiliated Southwestern Michigan Aspire North East Centra West Michigan Lakeshore Saginaw Greater Metropolitan Aspire North chigan Lakeshore Greater Regional Alliance Greater Kalamazoo

Michael Smallegan Devon Smith Jodi Smith Tamara Smith Rick Smith Fred Smith Sharon Snyder Amanda Soukup Christine Stapleton Rick Stein Sam Sterk Steve Stockton
Greater Regional Alliance Greater Metropolitan Greater Regional Alliance Grosse Painte Southeastern Border Eastern Upper Peninsula Ann Arbor Area Southwestern Michigan Aspire North Aspire North Greater Regional Alliance North Oakland County

A

Bob Struck Lakshmi Subbiah Amy Sweet Gene Szpeninski David Taljonick Nora Tan Penny Tarwacki Michelle Teitsma Mary Teitsma Karen Thomas Jeff Thornton Tim Todd
Greater Metropolitan Southeastern Border Greater Lansing Greater Regional Alliance East Centra West Michigan Lakeshore Southeastern Border West Michigan Lakeshore West Michigan Lakeshore Greater Metropolitan Greater Lansing Greater Regional Alliance




Jessica Tucker
Greater Regional Alliance Livingston

EricVan Horssen

West Michigan Lakeshore

DominicVagnetti

Brian Westrin Carol Wight-Barr (laire Williams Ron Williamson Michael Workman Jennifer Yarch Jonathan Zaia Laurie Zokoe
Michigan Realtors® Southwestern Michigan Greater Metropolitan Aspire North Greater Metropolitan Midland Greater Metropolitan Aspire North Greater Regional Alliance

Chris VanBelle

(Grosse Pointe Greater Regional Alliance

Mike VanderWoude

/

MarkVanDusen
Southwestern Michigan

Suzanne Voltz
Aspire North

RPAC

REALTORS® PAC

JonZickert

Todd Waller Brad Ward

Ann Arbor Area

Michigan Realtors

Mark Webberly

Greater Metropolitan

(Greater Regional Alliance

Amy Jo Weller

Michigan Realtors® Political Action Committee (RPAC) is the premier grassroots network promoting the real estate industry and the great American tradition of private
property ownership. Investors in RPAC work together, statewide, impacting ballot proposals that affect our industry and promote candidates for office that understand our

business interests. Realtors® are a force with RPAC, effectively advocating for less burdensome requlation of our business and strong support of private property rights at
the local, state, and federal levels,

THANK YOU FOR YOUR INVESTMENT

Golden R
Aspire North Realtors®
Commercial Alliance of Realtors®
Greater Regional Alliance of Realtors®

Jackson Area Association of Realtors®

Crystal R
Ann Arbor Area Board of Realtors®
Century 21 Northland
Greater Kalamazoo Assodiation of Realtors®
Greater Lansing Association of Realtors®

Mason Oceana Manistee Board of Realtors®

Real Estate Information Systems of Southwestern Michigan

Southwestern Michigan Association of Realtors®

Sterling R
Central Michigan Association of Realtors®
Commercial Board of Realtors®
Delta County MLS
East Central Association of Realtors®
Lenawee County Association of Realtors®
Michigan Realtors® Association Executive Coundil
North Central MLS
Northeastern Michigan Board of Realtors®
Northern Great Lakes Realtors® MLS
Southeastern Boarder Association of Realtors®
Upper Peninsula Association of Realtors®
WCR 1-275 Corridor Network
WCR Birmingham Bloomfield
WCR Greater Rochester Network
WCR Lake Pointe Netwark
WCR Lakeshore Network
West Central Association of Realtors®

Mark Baker
Lenawee County
Randy Caltrider
Greater Lansing
Robert Campau
Michigan Realtors®
Heather Davis
West Michigan Lakeshore

Chris Dean
Greater Lansing

Debbie DeAngelo
(Greater Metropolitan

Renee DeKroub
Livingston County

Ryan Eashoo
Fast Central

Ted Edginton
Greater Metropolitan
Dan Elsea
Greater Metropolitan

Debra Floor
Southwestern Michigan

Beth Foley
West Michigan Lakeshore

Maureen Francis
(Greater Metropolitan
Karen Greenwood
(Greater Metropolitan

Carol Griffith
Livingston County
Jamie lodice
(Greater Metropolitan
Dan Jaqua
Greater Kalamazoo
Alan Jeffries
Southwestern Michigan
Steph Kaye
Greater Metropolitan
F'toile Libbett
(Greater Metropolitan
Richard Linnell
(Greater Metropolitan

SaraLipnitz
(Greater Metropolitan

George Lucas
Southwestern Michigan

Shana Maitland
Greater Metropolitan
Rodney Martin
Jackson Area
John McArdle
(Greater Metropolitan
Gordon McCann
(Greater Metropolitan
John Meesseman
(Greater Metropolitan
Michel Metzner
Greater Regional Alliance
Bill Milliken Jr.
Commercial Board
Alex Milshteyn
Ann Arbor Area
GaryJ. Reggish
Greater Metropolitan

Devon Smith
Greater Metropolitan

Teri Spiro
(Greater Metropolitan

Johnna Struck
(Greater Metropolitan

Brenda Lee Szlachta
(Greater Metropolitan

Bob Taylor
Grosse Pointe

Pat Vredevoogd Combs
Greater Regional Alliance

Furhad Waquad
Greater Metropolitan

JeffYoung
Realtors® Property Resource
Dale Zahn
West Michigan Lakeshore

Debbie Zalewski
(Greater Metropolitan

Gold, Silver, and Century Circle Investors can be viewed by visiting mirealtors.com/advocacy-initiatives

This tribute is intended for viewing only by members. This is not a public solicitation.
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BUSINESS & EVENTS

The Business & Events section provides a cost-effective way for members and service providers to advertise to
over 33,000 Realtors® across the state of Michigan. To have your business card sized ad (2" x 3.5”) featured in
the next issue for only $200 for Michigan Realtors® members and $250 for non-members, contact Joe Kras at
800.454.7842 or jkras@mirealtors.com.

JEFF RISING COACH
517-605-1286
@f/|EFFREYRISING

Praedium Realty

Robin Stressman & Associoles
www.mipleasant.net

Robin Stressman
« BUSINESS PLANNING Ere!cet_,f’ Chwnear
] T . robin@mipleasont.net
s |-ON-| COACHING
s ACCOUNTABILITY 209 E. Chippewa 5t.
Mount Pleasant, Ml 4BB58

989 773-4387

2021 sponsors MICHIGAN REALTORS®

MCCLELL/\ND@/\NDERSON@ ACU—UUE\_//E

Engaging Realtors®- Building Leaders

A America’s Preferred’
S N\ Home Warranty

" Greater. ...

Association of R EALTO RS®

SRy S HDA

MICHIGAN STATE HOUSING DEVELOPMENT AUTHORITY

Congratulations, E'toile Libbett!

e, 2021 President, Michigan Realtors®
¢ GrowthZone GMAR

smarter association software
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Proud partner in NAR's
REALTOR Benefits® Program

on building success in the 50+ market.

Turn specialized knowledge into a spectacular opportunity.

Earning your Seniors Real Estate Specialist® (SRES®) designation could be your smartest business move ever. Our
2-day course —available in the classroom or online — uniquely qualifies you to meet the specialized needs
and expectations of clients ages 50+, the fastest growing market in real estate. Plus, you'll gain exclusive
access to custom marketing tools and a referral network of more than 15,000 REALTORS®.

Learn more at: NATIONAL e
REALTORS® d
www.SRES.realtor. [E She SRES



Who Says Less is More?

Certainly not our subscribers. They know utilizing a wide range of up-to-date data and tech
tools is paramount for success.

Realcomp recently expanded their MLS data access by nearly 2 million listing records based
on our ongoing data sharing initiatives. Our new listing add/edit and transaction management
platforms are also on the way!

What do these things mean for REALTORS®? More data and streamlined Download

. . . Realcomp’s
technologies focused on helping real estate professionals to be more Technology Guide
efficient and effective—more or less. through Our Join

Real Data. Real Time. Real People. Today page!

Phone: 866.553.3003

\ R EA LCO M P Realcomp.MovelnMichigan.com | www.MovelnMichigan.com

Data-driven, Results-focused MLS K3 www.facebook.com realcompiimis | B2 twitter.com realcompmls




